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Tired of living with paltry net margins, yet knowing that there’s
something out there to boost them, many builders have been
increasingly — sometimes even reluctantly — turning to technology for
answers.

That reluctance comes from earlier this decade when builders
invested hundreds of thousands and even millions of dollars, only to get
scalded by technology providers who went belly up or simply didn’t
follow through on their promises. And when you’re dealing with thin
margins to begin with, it’s hard to stick your toe back into the water to
see whether it’s the right time to invest in technology — again.

Yet savvy builders have been taking that deep breath and plunging
in, only to be pleasantly surprised that technology has reached the point
where it does what they need — and then some. What’s more, these
builders are seeing huge increases in efficiencies and communications,
which means a stronger bottom line.

The first investment
According to Tom Gebes, president of Builder MT — a software

company that specializes in using industry-accepted best practices for
home builder technology solutions — builders often want to start with
a sales system, but after examining their work processes, they
implement back-end solutions such as purchasing or scheduling first, to
gain control of their costs.

“Builders start seeing where they’re growing, and they’re building
300 homes a year while last year they were building 175,” Gebes said.
“But they’re not adding any more to their bottom lines because they
have to keep adding more staff. They start looking at their financials
and realize they’re not making any more to their net margins before
taxes because either their processes or technology are broken.”

After suffering the inefficiency of having someone in purchasing
doing the same thing as someone in accounting or construction,
Infinity Home Collection turned to Builder MT to fix its pain. Almost
immediately, the eight-year-old builder saw an improvement in its
tracking.

“Whether it’s tracking costs or schedules, that was the first real
benefit we realized,” said Jeff Walsh, purchasing system manager. “We
weren’t able to track our costs before, so we really didn’t have anything
to compare until we were all done on a house."

Purchase orders are attached to Infinity’s schedules, so once “a
scheduling activity is approved, the purchase order is approved, and it
creates an automatic invoice in our system,” Walsh said. “Now there’s
one click of a button on an actual completion date and that takes care
of an invoice that’s not having to be turned into accounting and
approved by purchasing.”

KB Home wanted to do both: cut down on inefficiencies and boost
communications with its trade partners. Bill Wood, senior vice
president at the company, said, “There was nothing actually that broke.
We just saw the technology was there to improve things.”
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Building an average 1,500 homes a year, the nearly 50-year-old
builder had the advantage of multiple locations throughout the country
feeding suggestions for improvements to a centralized information
technology department. From there, KB Home has been implementing
its own proprietary software in phases.

KBTPO (Trade Partners Online) is the online communication
system between KB Home and its trade partners, “where everything
regarding scheduling, payments, specific selections on a house-by-house
basis, can be communicated and looked up online, 24/7,” Wood
explained.

Pam Ward, the company’s purchasing assistant, said that KB used
to mail out paper work to the contractors, and if it was misplaced, mail
it out again. But with KBTPO, “we have automated all of that. They can
go online and pull up the print work orders. If they lose it, they can
reprint it again. If they turn it in to be paid and want to know whether
it’s been entered, they can check that too.”

Wood added, “We’re down considerably on information errors
between our purchasing department and our trade contractors.”

Communications boost 
At the heart of any business is effective communications, which

was the biggest challenge Village Homes faced earlier this year.
According to Scott Caschette, the company’s IT director, sales were
significantly down in the first quarter. They held a big company
meeting “and out of that meeting, the resounding theme was
communication. People needed to communicate better.”

Faced with a number of new employees, along with an expanded
geographical footprint into the mountain region, Village Homes
needed a solution that “let us collaborate between data and telephone
across many departments, many different platforms and many
different projects.”

Caschette said that using the Exchange platform in Microsoft
Office 2003 “allows us to do quite a bit more in terms of
communication and collaboration. We decided on the Microsoft
platform simply because deploying the technologies, are, to us,
extremely cost effective. Microsoft technologies are simple, to-the-point
and cost-effective technologies that we can deploy quickly, and they’re
widely supported.”

Superintendents and technology
Another area where builders are seeing big gains is with their

superintendents on jobsites. “These are your front-line guys,” Gebes
said. “They are managing millions of dollars in inventory and
construction, and they need to be on top of things.”

But most superintendents are not early adopters of technology, so
builders often use a multiphased approach to bring them up to speed.

Village Homes’ superintendents have been using Palm devices for
scheduling and e-mail, along with Citrix, a terminal emulation
software, so they can access the company’s intranet. The next phase,
planned for implementation in November, is to move to smart phones,
where they’ll be able to wirelessly synch their schedules on site.

“The Holy Grail, if you will,” Caschette said, “is to have these guys
be able to have data and telephones out in the field any time,
anywhere, and to help them do their jobs more efficiently. So if they
have a smart phone that has their e-mail, their contacts, their
appointments and their scheduling application — along with perhaps
a camera, so they can take pictures of the house — that is going to
make those guys a lot more effective.”

Infinity Community’s Walsh agreed. Building 120 homes a year,
the company has seven Palm devices out in the field. “We’ve tied our

purchase orders and approvals in with our schedules. A year ago, I
wouldn’t have thought that would have been a possibility.”

Walsh explained that there are an average of 15 change orders on
each house the company builds. Using a Web-based sales software
system, “the superintendent can come in at 7 a.m., when the salespeople
aren’t here, log on to the Internet and see what’s actually going on with
each house on a daily basis, rather than wait for the salespeople to come
in and get a hard copy.”

Improved profitability
By tracking everything in real time, superintendents are better

armed to manage those inevitable variances that were previously out of
control. “This is what I call eroding profitability,” Gebes said. “Builders
are starting to see where they need to get their superintendents
educated and trained so they can use technology and help contribute
more to the bottom line.”

Walsh added that Infinity can now track change orders and
variances on a daily basis, “to see where we are and what the actual
profit is projected at today.”

Online bidding
KB Home has also streamlined its bidding process with another

proprietary system: KBOLT, which is the company’s online bidding
system. According to Ward, KBOLT “puts our plans and specifications
online when we open up a community for bidding. We then receive all
of our bids on line as well.” The system has been in place for two years
and “the great thing about KBOLT is they not only bid online, but once
we accept the bids, KBOLT automatically creates a contract for us. We
don’t have to do all the entries,” she said.

What’s more, Ward said that reports are generated so KB Home
can compare the bids in one place, rather than sorting through a stack
of papers.

“Both these systems (KBTPO and KBOLT) have been a big help as
far as consistently communicating information, in that it cuts down on
errors and time,” added Wood. “Both systems are live too. We can
update information, and as soon as we update it, the trade partner can
have the current information as well — and vice versa. As soon as
they’re done with a bid, we get it instantly.”

Hardware is key
Because Infinity now sends change orders by e-mail, Walsh has

seen a significant drop in time spent on change orders, “rather than
having them log on each time and view it.” When he started using the
purchase order system, Infinity faxed over the purchase orders. “I’d bet
it was a 10-hour process,” he said. Now, after using e-mails for purchase
orders, “we went from 10 hours to less than an hour — and we do more
houses,” he said.

“These are your front-line guys; they are

managing millions of dollars in inventory

and construction, and they need to be on

top of things.”
– Tom Gebes, president of Builder MT
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KB Home’s superintendents also use wireless laptops in the field.
“We’ve looked at Blackberry technology, but the pushback we get from
the field is that they’re trying to do too much search information for the
screen capacity,” Walsh said. “So it’s easier for them to bring up a larger
spreadsheet and review it on a normal-sized monitor.”

“We use a lot of wireless technology in the field as well,” Caschette
said. “The efficiencies I get is that instead of having to run data or
telephone lines to every sales or construction model, I run a T1 [line] to
a central area and then we use wireless spokes to maybe five, six, seven
different sites that all share that T1 line. So instead of having to manage
and pay for all those extra data lines and equipment at the end of the
data lines, I put in one T1 and gain cost effectiveness there.”

Village Homes’ migration to the smart phones later this year will
also save the company on a purchase of 50 to 60 PCs next spring.

Caschette is also installing SharePoint Portal, a content-intelligent
Web portal and the enterprise version of Windows’ SharePoint. It keeps
people involved on a project up to date on its progress — all on line.

“It’s like a shared drive on steroids,” he quipped. “It allows end-
users to create sites dynamically on the fly whenever they want. And
these sites can hold content such as discussion boards, surveys, image
libraries, document libraries, announcements, contact information,
links and a host of other applications that are available on the Web.”

Results rule
At the end of every day, the status of each KB Home house is

updated online using the wireless laptops in the field. In turn, “what
happens on a house today will be relayed overnight to our trade
contractors,” Wood said, “so they’ll know tomorrow if we’re still on
schedule.

“We’ve gained over 95 percent accuracy in our build schedules,” he
added, “and I attribute that to the fact that we have better
communication with our contractors because of the technology. We’re
down to a four-month build time now, which is down from an over
five-month build time four years ago — before we had any of this
technology in place. Now that the technology is available, we’d be
foolhardy not to use it.”

Safe, Solid,
Energy Efficient Structures

Builders, Contractors, Owners
Commercial or Residential

Introducing the BEST Insulated Concrete Form available!
NUDURA forms will speed your projects,
save you money during construction and 

deliver enormous savings during ownership!
• 3 hour Fire Rating (6” core walls)

• 40% energy savings
• STC Rating of 50

• Wall core thicknesses of 4, 6, 8, 10 and 12 inches

COLORADO SPRINGS/PUEBLO
Alternative Construction
Technologies
719-275-1181
719-439-9233

BUENA VISTA/ALAMOSA
Construction Resource
Group
719-539-8517
719-207-3025

GRAND JUNCTION/WESTERN COLORADO
Proven Technologies LLC
970-626-5426 • 877-626-5426
970-209-5455
Estimating, site consultation, & more

Find out more about NUDURA products at www.nudura.com

P R O M P T  D E L I V E R Y

NUDURA ICFs

2005

CBF_SeptOct05  9/15/05  5:41 PM  Page 26



<<
  /ASCII85EncodePages false
  /AllowTransparency false
  /AutoPositionEPSFiles true
  /AutoRotatePages /None
  /Binding /Left
  /CalGrayProfile (Dot Gain 20%)
  /CalRGBProfile (sRGB IEC61966-2.1)
  /CalCMYKProfile (U.S. Web Coated \050SWOP\051 v2)
  /sRGBProfile (sRGB IEC61966-2.1)
  /CannotEmbedFontPolicy /Error
  /CompatibilityLevel 1.4
  /CompressObjects /Off
  /CompressPages true
  /ConvertImagesToIndexed true
  /PassThroughJPEGImages true
  /CreateJDFFile false
  /CreateJobTicket false
  /DefaultRenderingIntent /Default
  /DetectBlends true
  /ColorConversionStrategy /LeaveColorUnchanged
  /DoThumbnails false
  /EmbedAllFonts true
  /EmbedJobOptions true
  /DSCReportingLevel 0
  /SyntheticBoldness 1.00
  /EmitDSCWarnings false
  /EndPage -1
  /ImageMemory 1048576
  /LockDistillerParams false
  /MaxSubsetPct 100
  /Optimize false
  /OPM 1
  /ParseDSCComments true
  /ParseDSCCommentsForDocInfo true
  /PreserveCopyPage true
  /PreserveEPSInfo true
  /PreserveHalftoneInfo false
  /PreserveOPIComments false
  /PreserveOverprintSettings true
  /StartPage 1
  /SubsetFonts false
  /TransferFunctionInfo /Apply
  /UCRandBGInfo /Preserve
  /UsePrologue false
  /ColorSettingsFile (None)
  /AlwaysEmbed [ true
  ]
  /NeverEmbed [ true
  ]
  /AntiAliasColorImages false
  /DownsampleColorImages true
  /ColorImageDownsampleType /Bicubic
  /ColorImageResolution 300
  /ColorImageDepth -1
  /ColorImageDownsampleThreshold 1.50000
  /EncodeColorImages false
  /ColorImageFilter /None
  /AutoFilterColorImages false
  /ColorImageAutoFilterStrategy /JPEG
  /ColorACSImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /ColorImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /JPEG2000ColorACSImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /JPEG2000ColorImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /AntiAliasGrayImages false
  /DownsampleGrayImages true
  /GrayImageDownsampleType /Bicubic
  /GrayImageResolution 300
  /GrayImageDepth -1
  /GrayImageDownsampleThreshold 1.50000
  /EncodeGrayImages false
  /GrayImageFilter /None
  /AutoFilterGrayImages true
  /GrayImageAutoFilterStrategy /JPEG
  /GrayACSImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /GrayImageDict <<
    /QFactor 0.15
    /HSamples [1 1 1 1] /VSamples [1 1 1 1]
  >>
  /JPEG2000GrayACSImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /JPEG2000GrayImageDict <<
    /TileWidth 256
    /TileHeight 256
    /Quality 30
  >>
  /AntiAliasMonoImages false
  /DownsampleMonoImages true
  /MonoImageDownsampleType /Bicubic
  /MonoImageResolution 1200
  /MonoImageDepth -1
  /MonoImageDownsampleThreshold 1.50000
  /EncodeMonoImages true
  /MonoImageFilter /CCITTFaxEncode
  /MonoImageDict <<
    /K -1
  >>
  /AllowPSXObjects false
  /PDFX1aCheck false
  /PDFX3Check false
  /PDFXCompliantPDFOnly false
  /PDFXNoTrimBoxError true
  /PDFXTrimBoxToMediaBoxOffset [
    0.00000
    0.00000
    0.00000
    0.00000
  ]
  /PDFXSetBleedBoxToMediaBox true
  /PDFXBleedBoxToTrimBoxOffset [
    0.00000
    0.00000
    0.00000
    0.00000
  ]
  /PDFXOutputIntentProfile ()
  /PDFXOutputCondition ()
  /PDFXRegistryName (http://www.color.org)
  /PDFXTrapped /Unknown

  /Description <<
    /JPN <FEFF3053306e8a2d5b9a306f30019ad889e350cf5ea6753b50cf3092542b308030d730ea30d730ec30b9537052377528306e00200050004400460020658766f830924f5c62103059308b3068304d306b4f7f75283057307e305930023053306e8a2d5b9a30674f5c62103057305f00200050004400460020658766f8306f0020004100630072006f0062006100740020304a30883073002000520065006100640065007200200035002e003000204ee5964d30678868793a3067304d307e305930023053306e8a2d5b9a306b306f30d530a930f330c8306e57cb30818fbc307f304c5fc59808306730593002>
    /FRA <>
    /DEU <>
    /PTB <>
    /DAN <>
    /NLD <>
    /ESP <>
    /SUO <>
    /ITA <>
    /NOR <>
    /SVE <>
    /ENU <>
  >>
>> setdistillerparams
<<
  /HWResolution [2400 2400]
  /PageSize [612.000 792.000]
>> setpagedevice




